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Financial Planning for the New Year

It’s never too early to get started on your New Year’s resolutions!  Here are several important planning considerations for financial 
success in 2021.

TAX CONSIDERATIONS

Taxes may be increasing and state and local tax (SALT) deductions may become more generous.  With a Democrat President-
elect and the outcome of the Georgia Senate races in January as yet unknown, the U.S. may potentially enter into a higher tax 
rate environment, including higher capital gains rates and the top Federal tax bracket increasing from 35% to 39.6%.  The $10,000 
SALT deduction limit could also potentially be increased, as the current limit is felt particularly hard in high property tax states such 
as New York, New Jersey, and Connecticut.

What You Can Do

If you expect to be in a similar income situation next year as this year, it may make sense to accelerate income and defer 
deductions. This means that 2020 may be the year to recognize income in the form of Roth conversions, realizing some capital 
gains, or accelerating bonus payouts.  Conversely, pushing deductions such as paying property tax bills or making large charitable 
contributions in early January 2021 instead of before year-end may provide a higher deductible amount if laws change and you 
expect to itemize deductions in 2021.  

PLAN FOR THE FUTURE

Thinking of gifting to the next generation?  This may be the time to do it.  The Tax Cuts and Jobs Act of 2017 doubled the estate 
tax exemption amount to at $11.58 million per individual in 2020 (twice this amount for married couples).  This amount could be 
reduced in the future but it is unlikely gifts made in 2020 will be affected by new laws potentially enacted in 2021.  

What You Can Do

Transfer gifts in-kind to individuals of your choosing.  Note, your tax basis will transfer to the recipient but so will the future 
appreciation of the asset.  This will help to reduce the size of your taxable estate while satisfying (a portion of) your asset transfer 
goals during your lifetime.  

NEXT STEPS

If you would like to discuss how any of these strategies affect your personal financial situation, please reach out to us anytime.

All the best for a safe and joyous holiday season!

Lorraine R. Salvo, CFP®, CDFA®
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CONTACT US

PALISADE CAPITAL MANAGEMENT, L.L.C.
One Bridge Plaza, Suite 695, Fort Lee, New Jersey 07024
www.palisadecapital.com   
(201) 585-7733

Important Information:

The information contained herein reflects the view of Palisade Capital Management, L.L.C. and its affiliates (collectively, “Palisade” or the “Firm”) as of 
the date of publication.  These views are subject to change without notice at any time subsequent to the date of issue.  All information provided in this 
letter is for information purposes only and should not be deemed as investment advice or a recommendation to purchase or sell any specific security.  
While the information presented herein is believed to be reliable, no assurance, representation, or warranty is made concerning the accuracy of the 
data presented.  In addition, there can be no guarantee that any projection, forecast, or opinion in the letter will be realized.

Always consult with your CPA or tax professional.  State tax laws vary.

This information is confidential and for the use of the intended recipients only.  It may not be reproduced, redistributed, or copied in whole or in part 
for any purpose without prior written consent.  This document is not intended for distribution to, or use by, any party in any jurisdiction where such 
distribution or use would be contrary to local law or regulation.  Certain information included in this document has been obtained from third-party 
sources believed to be reliable.  No assurances can be given that such information is accurate.

Palisade is an SEC registered investment management firm established in 1995.  Based in Fort Lee, NJ, the Firm manages a variety of assets for 
a diversified client base, including institutions, foundations, endowments, pension and profit-sharing plans, retirement plans, mutual funds, private 
limited partnerships, family offices, and high net worth individuals.

Past performance is not a guarantee of future results.

Please note that each client account has different characteristics and other accounts with the same strategy may have materially different results.  The 
actual characteristics of any particular account will vary based on a number of factors including, but not limited to (i) the size of the account; (ii) the 
timing of investment; (iii) investment restrictions applicable to the account, if any; and (iv) market exigencies at the time of investment.
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